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	PROFILE
Commerce graduate with two sales internships and a full year of inside-sales results. Comfortable on the phone, disciplined with a CRM, and motivated by targets I can see.
CORE SKILLS
▪  Consultative selling and discovery
▪  Cold calling and email prospecting
▪  CRM hygiene (Salesforce, Zoho)
▪  Quotation and proposal support
▪  Objection handling and follow-up
▪  Territory and pipeline tracking
▪  Excel reporting and dashboards
EDUCATION
B.Com (Marketing), 2024
Christ University, Bengaluru  ·  CGPA 8.4/10
Class XII (CBSE), 2021
Kendriya Vidyalaya, Kochi  ·  89%
CERTIFICATIONS
▪  HubSpot Inbound Sales, 2025
▪  Salesforce Trailhead Ranger, 2025
▪  LinkedIn Sales Navigator Essentials, 2024
LANGUAGES
English, Malayalam, Hindi, Kannada (conversational)
	 
	WHAT I BRING
102% of quota in my first full year, 3.4× pipeline coverage maintained, and 180+ discovery calls booked from cold outreach. I sell by asking better questions than the competition.
EXPERIENCE
Inside Sales Associate	Jul 2024 — Present
Kestrel Office Solutions ·  B2B office technology ·  Bengaluru
▪  Closed ₹2.1 crore in new business against a ₹2.05 crore target — 102% attainment and second highest among six associates.
▪  Ran 60–75 outbound calls and 40 personalised emails a week, converting 12% of cold conversations into qualified meetings.
▪  Grew the SMB segment 31% year on year by rebuilding the follow-up cadence to five touches across call, email and WhatsApp.
▪  Kept Salesforce data clean enough that the regional forecast moved from monthly guesswork to a weekly review the manager trusts.
▪  Trained two new joiners on discovery calls and the objection-handling script I documented for the team.
Sales Development Intern	Jan 2024 — Jun 2024
Vaeltra India  ·  B2B SaaS  ·  Remote
▪  Built a 1,400-account prospect list with verified contacts, which became the team’s Q2 outbound territory.
▪  Booked 38 qualified demos in five months; 9 closed, contributing ₹41 lakh in first-year revenue.
▪  A/B tested subject lines weekly and lifted cold email reply rate from 4% to 11%.
Retail Sales Intern	May 2023 — Jul 2023
Lumen & Co.  ·  Premium eyewear  ·  Bengaluru
▪  Top intern by units sold across four stores; upsold lens packages on 34% of transactions.
▪  Collected walk-in objections into a one-page FAQ still used at the counter.


SELECTED WINS
▪  Reactivated 27 dormant accounts in one quarter with a simple “what changed since we spoke” campaign — ₹34 lakh recovered.
▪  Won the 2025 regional Rookie of the Year award for fastest ramp to quota (four months against a six-month norm).
▪  Represented the office solutions line at the Bengaluru SMB Expo, generating 96 leads over two days.
ACTIVITIES
▪  Captain, university placement committee — negotiated 14 recruiter visits and coached 60 peers on interviews.
▪  Volunteer fundraiser, Aasha Foundation — raised ₹6.8 lakh across two donor drives.



